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Networking for Making Connections at Major Events

At a point you may not need to learn more things, you may just need to make more connections
What is your intentions to how many pieces of business are you looking to get out of it?

What is your game plan?

What is the SYSTEM
Before: Create the plan before you pack
During: Walk into the room without feeling transactional
After:

Time block your post-event lead management
Before

60-90. Minutes within 24-48 hours
60 Minutes 1 week later; follow up with people after

Take a selfie with them and 
send it to them right away - 
faces over names!

Do not leave your follow-up to leftover time

Create your own networking gravity.

Reserve 1 - 2 meals
Post a specific invite
Reconnect before arrival

Set your number
Before I leave MEGA Camp, I will create ___ meaningful new relationships

Play for social media
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You want people to look at you like you are 
a connector of people. 

>
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During: Leverage What is Already Happening
Introduce yourself to people near you.

One more conversation rule: 
When you are ready to leave, 
meet one more person

Stay curious and present
Invite people into plans you 
have already made
Do not spend breaks hiding (unless 
you need to recharge)

My MAPS coach is making me talk to ___ amount of people

Selfie, Text, Note, Next Step

During: Conversations Do Not Feel Salesy
A meaningful relationship starts with genuine interest, not a referral request
Be curious before you try to be impressive.

HAVE A PURPOSEFUL CONVERSATION 
- NOT A SALES TRANSACTION

It’s a marathon, not a sprint. This is the beginning of the growth of the relationship.

After: honor the block The fortune is in the follow-up.
Review pictures and notes.
Connect on social media
Send the resource or intro you promised
Send 30-60 second personalized video
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Final Commitment: Make MEGA Camp Work

Write down 5 questions I want answered for my business.
As you meet people, ask them those questions to get some of their thoughts
What specific questions are you coming with?

What are the questions you ask the most influential people around? Think the “KW Celebrities”

One step deeper: create an agent newsletter with the answers


